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Introduction
A start-up focused on offering technology-based solutions to operators, trucking companies and
oilfield waste disposal companies in the U.S. oil & gas industry, Efficient Oilfield Solutions, LLC, is
revenue generative and currently offers a free to download mobile phone app supported on both
iOS and Android platforms.

EOS’ current solution is used to track and manage produced water resulting from oil and gas
operations to ease compliance with regulatory requirements replace costly and time intensive
invoicing and audit processes currently used by the majority of the U.S. oil and gas industry to track
and manage the disposal of oilfield waste-water.

With an initial focus in the NW corner of the State of Louisiana, EOS has tremendous expansion
potential both geographically and through continued development of additional features to
increase the value proposition of its Software-as-a-Solution business model to its customers.



Senior Management

Thomas "Tom" Bower is Chief Executive Officer of
OFX Technologies (parent of EOS) and has spent
over 20 years in the Defense, Oil and Gas, and
Commercial Real Estate Industries, primarily
focused on technology or efficiency initiatives. Tom’s
strengths include building robust teams, streamlining
processes, and integrating technology to maximize
an organization's effectiveness. Tom has a
Bachelor's in Accounting from Strayer University, a
Masters of Intelligence Analysis from Johns Hopkins
University, and a Masters of Business Administration
from The University of Notre Dame. Tom is Veteran
of the United States Army and resides in Houston,
Texas.

Scott Tyson is the President and CEO of SOCO
ATX, LLC, a bonded operator registered with the
Texas Railroad Commission. SOCO and its
affiliates are an owner and operator of 8
commercial salt-water disposal facilities in the
State of Texas. Scott has been in the oil & gas
industry since 2001, held various sales and
leadership positions for a variety of industry
leaders including RigUp/Workrise and Bison
Technologies, and has been a principal in variety
of oilfield related businesses in Texas, Louisiana,
and New Mexico.



Large Addressable Market

“Barclays estimates that the upstream market
digital services industry will grow from less than $5
billion in 2020 to a more than $30 billion annual
tab by 2025, thus enabling $150 billion in annual
savings for oil producers. Opportunities for cost
savings include cutting capital expenditures (capex)
as well as selling, general and administrative
(SG&A) costs and transportation operating costs.”

- How New Technology Will Disrupt the Oil and Gas Industry,
Oilprice.com, April 1, 2023



Geographic Market Opportunity

Current EOS Market Focus 

Expanding EOS’ current and
future SaaS offerings into other
states represents tremendous
growth potential.

Texas, the largest oil & gas
producing state in the U.S. is a
top priority for 2024.



What is Produced Water?
Answer: Water produced as a result of oil and gas production operations.
Produced water contains soluble and non-soluble oil/organics, suspended
solids, dissolved solids, and various chemicals used in the production process.

“On a national average, 
approximately 10 barrels of salt 
water are produced with every 

barrel of crude oil”

www.rrc.texas.gov/oil-and-gas/applications-and-
permits/injection-storage-permits/oil-and-gas-
waste-disposal/

ProducedWater MarketFacts
• According to the Texas Railroad Commission (which regulates oil & gas

in Texas), approximately 10 barrels of salt-water are produced nationally
for each barrel of oil production.

• With more than 12.6 million barrels per day of crude oil production, the
U.S. oil industry must manage in excess of 120 million barrels (5+ billion
gallons)of waste-water each day.

• Oil producing states regulate the disposal of produced water to protect
the environment and the general trend has been toward greater
regulationover time.

• Greater regulation required of operators, transportation companies
and water disposal companies results in lost time, less efficiency and
increased costs.



Production Well to Injection Well
1. Oil and Water removed from 

ground
2. Oil and water separate
3. Oil is sold and taken to refinery
4. Produced water taken to 

injection well (Saltwater 
Disposal Facility - SWD)

5. Produced water is injected back 
into the ground 



History of EOS

Started: 2018
Founder: Denman “Chase” Watts
Area of Operation: NW Louisiana
Primary Purpose: Find a more efficient
way to document, aggregate, and
memorialize the amount of produced
water disposed in the State of Louisiana.
Specifically, automate the creation of
the UIC-28 and UIC-19A.

EOS was started to essentially solve a
problem at local commercial salt-water
disposal facilities. Until it was acquired by
OFX Holdings, LLC in April 2023 it was not
developed as a commercial SaaS
offering targeting the broader industry
outside NW Louisiana by a dedicated,
professional management focused full-
time on growing and developing the
business.



What are the UIC-28 and UIC-19A?
UIC-28* UIC-19A*

*UIC: Underground Injection Control

Per Load 
Report

Monthly 
Aggregate 
Report



Value Proposition of EOS
EOS is fighting the status quo, “pen and paper”!

Primary Inefficiency: UIC-28s and UIC-19As are 
largely paper and filled out using pens

Value Propositions of EOS:
1. Saves Truck Drivers from filling out the UIC-28 by hand
2. SWD’s no longer manually enter UIC-28 information into a spreadsheet
3. Data is automatically aggregated for the UIC-19A
4. Oilwell Operators can easily determine their well’s water output
5. Digitally maintains the UIC-28 for 3-years, as required by law



Current State of EOS

VS

…Three Years of UIC-28s and 
worse yet, Three Years of 
unusable Operational Data…



Operational Milestones
Operational Milestones & Objectives
 Expand out of initial market in NW Louisiana into Texas

(largest oil producing state in USA).
 Evaluate partnership and cross-sell opportunities with

other SaaS providers to leverage capabilities without
having to invest substantial development capital

 Continue growing revenue and cash flow from
internal sales



EOS Development Priorities
Development Roadmap

1. Dashboard: SWD, Trucking Company, and 
Operator

2. E-Ticketing: Trucking Company Dispatch
3. Texas Expansion: Water Documentation
4. New Clients: Increase on platform usership
5. Telemetry: Tank level automation
6. GIS/GPS Integration: Geofencing and GPS 

Locator Data
New User “Dashboard” to be released Fall 2023



O&G Technology Prospects
1. Blockchain: Immutable proof of data
2. Artificial Intelligence (AI): Automatic 

dispatching and oilwell performance
3. Predictive Maintenance: Getting ahead of 

a shutdown
4. IoT Sensors: Passively collect decision 

necessary data
5. Robotics and Automation: Autonomous 

trucks and hands-free water connection 
systems



Thank You!!! 
Your Time and Support 

is appreciated…

Questions?
Thomas Bower

Thomas.bower@efficientoilfieldsolutions.com


